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Across the medical industry, 47 percent of primary credit applications are
declined. The consequence of this is that medical providers who only partner
with a single program lender leave more than half of their patients seeking

other payment options. As one can imagine, this may have a negative impact
on practice perception and loyalty.




Specialty lenders are offering credit and loans to
those with lower FICO scores, addressing the void left
by primary only lenders and allowing service
providers an opportunity to offer credit to a wider
range of patients.

Medical practitioners and services providers have seen huge results

Patient confidence and the difficulty or ease of borrowing money are two key factors that
determine the size of the medical provider practice. Spending increases as confidence
increases, as it has recently, and when borrowing is easier. The availability of credit tends to
result in larger service fees.
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